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GROW YOUR 
BUSINESS,  
GROW YOUR  
REVENUE
Choose Your Path to Market with 
ProCloud Subscription Services
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ADTRAN partners have a range of delivery models to choose 
from when it comes to selling ProCloud Subscription Services, 
the broadest range of enterprise-class cloud services available 
to customers. 
 
Monthly Recurring Revenue (MRR)

The ProCloud Subscription Services MSP 
program allows partners to capitalize on a 
MRR model for our Network Management, 
Analytics and select Security offerings. By 
renting equipment or software to customers 
on a monthly basis, you can achieve higher 
margins than in a traditional resale model.
Partners in the monthly program must 

commit to a minimum of 25 units purchased per month. If 
the partner is unable to meet this commitment, they will be 
referred to a Master MSP. 
 
Annual Agreements
Partners can sell select products in the ProCloud Subscription 
Services portfolio with ADTRAN and our distributors to 
provide customers Network Management, select Security 
offerings and Analytics services on an annual basis.

HOW TO PARTNER  

adtran.com/msp-partners
With ProCloud Subscription Services, there are  

many paths a partner can choose to go to market—  
the opportunities are endless! 

Learn More About Our Services
Interested in information on ProCloud Subscription Services?

Visit: adtran.com/msp       Email: subscriptionservices@adtran.com

Agent Model 
As a unique part of ProCloud Subscription Services, our ProCloud 
UC and NG Firewall offers partners yet another path to market. 
These solutions are sold exclusively through Master Agents. See 
the table below for details.

ProCloud UC and NG Firewall

Partner Revenue Model Commission

Sets End User Price ADTRAN

Holds End User Contract ADTRAN

End User Pays ADTRAN

Credit Card Merchant ADTRAN

FCC 499 ID & Tax Filing ADTRAN

CPE Distribution Account ADTRAN

adtran.com/msp-partners


